Grupo Rotoplas

(BMV: AGUA%)

Who is Rotoplas?

Since 1978, Grupo Rotoplas has been enhancing people's
relationship with water, becoming a market leader in the
Americas. With over 40 years of experience, 18 plants in 14
countries, and 9 distinct brands, Rotoplas offers 27 product
lines, a service platform, and an e-commerce business. It
tackles water management challenges with solutions for
storing, piping, improving, treating, and recycling water.
Listed on the Mexican Stock Exchange (BMV) as "AGUA"
since 2014, Rotoplas drives innovation and sustainability,
delivering integrated solutions that enhance water quality
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waterborne diseases.

Water Storage: Half of world's population to live
in water-stressed areas by 2025.

Agricultural Water Use: Agriculture accounts for
70% of global water withdrawals, impacting
water availability.

Water Disasters: Floods, droughts, and storms
affect over 1.5 billion people annually.
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